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Real landing

RAPID-Health application proces

Licensing/ co
creation

Website
RAPID Proposition
program paper
Utrecht ->
Taiwan

Pitch for Deal No deal

1 month program

Go- No Go

Softlanding Team 1 week : intensive bootcamp /coaching

Inter-regional Jury: MOST,
TGN, Startup Utrecht, EBU

2 week : visits and matchmaking

Threshold 1 month program course

. . .. 3 week : demo week
questionaire and Jury and events in city

Inter-regional jury : MOST, 4 week : deal making (revice BM/ BP / POC with potential market )
TGN, Startup Utrecht, EBU
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Hans van Breukd
Hanselaar €ons
Happen & Tappe
Health City
Heineken Nederl
Henk Dissel
Hirondelle B.V.
Hoevenaar / .

Vacateremarketin,
erbouw

Keersregelaar Magd
343 Challengere
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Why this access to market program?

* Professional and compact program

* Lowering access to market risks and costs

* Well informed decision making for market access plan

* Access to world class experts and coaches

* Meet diverse international participants

* Being part of an international community of entrepreneurs



RAPID Health — 1 2019 Deliverable examples

vibrasee redeye medicustek neurobit Survival Wing
=

Access
to Business model

First sold

market s .

Access to market plan
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